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Helping business executives to 
achieve their goals and realize the 

quality of life they desire.





Our work increases brand awareness, brand 
equity, customer loyalty, market share, and 
last but not least SALES for all of our clients!



Meet the Team

Diwakar, Lead Developer     Bandana, Jr. Developer       Shirley, Google Ads Guru     Liz, Graphic Designer        Valerie, Copywriter  

Fabian, Videographer   Anastasia, Customer Service    Jamie, Digital Transformation     Zak, Co-Founder        Ron, Co-Founder  



We're an Approved Digital Advisor of the Canadian Digital Adoption Program

Get Started at webconductors.com/cdap

Canada Digital Adoption Program 

http://webconductors.com/cdap


We build highly-optimized, easy-to-use, and beautiful Shopify sites that sell our client’s product. 
Check out our project gallery!

Web Conductors is a Shopify Partner! 

https://webconductors.com/shopify-e-commerce-websites/
https://webconductors.com/shopify-e-commerce-websites/


We’re also Google-certified partners with expertise in all Google Advertising Platform 
channels. This means you can trust us to take care of everything from planning through 
optimization so that you can focus on what really matters – your customers!

We’re a Google Partner, too 



2022 CASE EXAMPLE:
Situation
J Austin & Sons is a client of ours in the GTA looking to gain qualified leads for their building material 
sales.  

Solution
Taking advantage of the customer behaviour when seeking out new products and services on 
Google as a signal they're ready to buy, we've set up search ads that only appear at the top of the 
search results page to the very specific target audience, in the targeted area, so our client's brand 
shows up while their offering is being actively sought-after.

Success
From an awareness perspective, their brand name appeared 6,600 times in the last 30 days at no ad 
cost to the advertiser and drove 140 new prospects to their website at a CPC of $2. The real ROI is 
looking at the 39 calls, emails and other website engagements they received for >$8 each. With an 
approximate AOV of $220, that's nearly $8k of revenue ready for their sales team to win. 

Case Study: 



2021 CASE EXAMPLE:
Situation
Wolf Creek Building Supplies was spending too much money on traditional marketing efforts such 
as flyers, radio spots, and exterior signage but couldn’t determine a particular sales boost from these 
investments. Furthermore, they had a goal to reach a particular customer segment and the 
targeting was so broad across these traditional channels, they couldn’t be sure if they were reaching 
them.

Solution
Without providing additional marketing budget, they shifted resources over to the Web Conductors 
team to develop an online strategy to reach their target audience with search engine marketing. 
Now they have the ability to very specifically target their customer (by age, profession, interests, 
geographical region, etc.) and monitor the results that are being tracked as their customers 
engaged with their online advertising (sees an ad, clicks on an ad, shops the website, requests a 
quote, all of it!).

Success
In just under a year, one location invested approx. $2,500 in ad spend that achieved 492 conversions. 
That’s around $5 per conversion. As an example of what the return on their investment is; if their 
average ticket is $75, that’s nearly $75k in revenue Wolf Creek Building Supplies can enjoy because 
they were able to better reach their target market with digital marketing!

Case Study: 



What Our Clients Think: 



What Our Clients Think: 



What Our Clients Think: 



While we have some verticales in Consumer Home Goods and Building Supply Retailers, 
none of our clients are the same so we don’t offer a 1-size-fits-all package of our services. 

Get Your Digital Marketing Plan Today

Get Started at webconductors.com

http://webconductors.com/cdap


Thank You


